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SYSTEM AND METHOD FOR VALUE 
CREATION 

This is a Non-Provisional Patent Application, which 
claims priority from U.S. Provisional Application No. 
60/571,166, filed on May 13, 2004, which is incorporated by 
reference herein. This application is a Continuation-In-Part 
of U.S. patent application Ser. No. 10/392,496 (publication 
number 2003-0187794), filed on Mar. 20, 2003. 

BACKGROUND OF THE INVENTION 

This invention is in the field of mobile commerce trans-

2 
consumer receives a separate bill for each individual finan­
cial settlement mechanism (i.e., each credit card, checking 
account, etc.). If the customer wishes to verify the billing 
charges itemized on each statement, then the customer must 

5 maintain a copy of the sales receipt for each transaction. 
Furthermore, if the customer wishes to return a good or 
service, then the customer must sort through his or her 
receipts to find the receipt for the specific transaction. 

Mobile commerce transactions may occur on a mobile 
10 carriers' network infrastructure and may not require use of 

the vendor's financial instruments. Nevertheless, consumers 
still receive separate bills for each individual financial 
settlement mechanism and may still be forced to retain 

actions and particularly the utilization of computerized 
engines to facilitate third party participation in mobile 15 

copies of receipts (paper or electronic). Additionally, the 
network providers usually do not actively participate in 
mobile commerce transactions, but rather merely facilitate commerce transactions. 

Single purpose computerized end devices, i.e., cell 
phones, pagers, personal digital assistants, etc., have become 
commonplace. These single purpose devices have not, in the 
past, included application hosting facilities given the net- 20 

work and processors that were available. Any intelligence 
had to be found in the "hosts" that they were attached to. 

the transaction by serving as a network pipe though which 
opaque data may travel. For this reason, the reality for 
network infrastructure providers, such as wireless carriers as 
well as Mobile Virtual Network Operators (MVNOs), is that 
they are cut out of the value chain during financial transac-
tions that do not directly involve either the carrier-managed 
balance or the carrier's transmission network. Moreover, 
they are essentially providing a mobile commerce platform 
for which others will benefit. 

Four key trends are shaping the computerized consumer 
transaction industry: increased processing power on user 
devices; longer lasting batteries for user devices; standard- 25 

ization of the development and operating environment on 
user devices (standard operating systems); and finally, the 
demand and growth of applications executing on user 
devices. 

BRIEF SUMMARY OF THE INVENTION 

Various embodiments (including systems and methods) 
for creating value for network providers are disclosed. These 
embodiments may employ one or more of the following 
features disclosed herein either singly or in combination. 
These embodiments may facilitate the emerging technolo­
gies discussed in the background above, as well as tech-

As technology advances, so must the availability of 30 

consumer transaction applications on user devices. Cus­
tomer care and billing applications (including pre-paid 
applications) have generally followed a network-centric or 
server-centric processing model. Network-centric models 
process and store information centrally on the network. The 35 

device or access point generates/facilitates the data or 
events. Customer data is housed on centralized databases. 
Rating and pricing for events involves some sort of network 
activity or usage. 

nologies yet to come. 
Embodiments of the invention provide a facility for a 

third party, such as a wireless carrier or MVNO, to become 
an active participant in a mobile commerce transaction, thus 
creating value for the third party. Mobile commerce trans-

Recent inventions have facilitated movement of some or 
all of the processing functionality to the end device (please 
see, U.S. Published Patent Application No. 2003-0187794, 
entitled System and Method for a Flexible Device-Based 
Rating Engine, Irwin et al, filed on Mar. 20, 2003). In these 
systems, a computerized engine, specifically, a device-based 
rating engine, may be incorporated into virtually any end 
device. The device-based rating engine may include a com­
puterized application, which facilitates the intelligent con­
figuration of computerized metering, rating, billing and 
managing of account balances on an end computing device. 
The device-based rating engine may then interact with a 
back-end system through a network on an as-needed basis to 
communicate the processing results. 

User devices may also represent a natural integration 
point for a wide variety of consumer transactions applica­
tions ranging from voice, to data, to content, to next gen­
eration services such as mobile infotainment (i.e., informa­
tion and entertainment). The power, convenience and 
ubiquity of these smart devices may drive the rapid adoption 
of new services, and in the process, create enormous value 
for consumers. 

Most consumer transactions are still processed via paper. 
Typically, a consumer transaction occurs directly between 
the vendor and the consumer with cash or a financial 
settlement mechanism, such as a credit card. This usually 
occurs directly on the vendor's premises with the vendor's 
financial instruments. In the standard transaction model, the 

40 actions may refer to the buying and selling of goods and 
services through wireless handheld devices. In particular, a 
device-based rating engine may be used as the nexus of the 
transaction, thus enabling the device to provide a unified 
perspective of all consumer activity. The systems and meth-

45 ods disclosed herein may also provide value to consumers 
because consumers will be able to view this unified per­
spective of their activity on their devices. 

A system for enabling value creation may comprise a 
personal trusted device (PTD), a computerized engine, a 

50 point of sale wallet (POS wallet), and a back-end processing 
system. The computerized engine and the POS wallet may 
be installed on the PTD. The PTD may consist of a handheld 
or stationery machine that may be used for payment. The 
PTD may include a security element such as an encoded PIN 

55 number, a voice recognition system, a type of biometric 
identifier (e.g., a fingerprint recognition mechanism), a 
removable hardware element, or any other type of security 
element. Examples of PTDs include, but are not limited to, 
personal computers, mobile phones, PDAs, smartphones, 

60 electronic payment devices, handheld devices, music play­
ers, and game consoles. The PTD may be fixed or mobile. 

The computerized engine may be a processor configured 
to process an event using instructions encoded on the 
computerized engine. The computerized engine may be 

65 deployed over the following embodiments: hardware, firm­
ware, operating system, and/or an application level deploy­
ment. Components of the computerized engine may be 
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distributed over one or more of these deployments as well. 
The computerized engine may be configured to communi­
cate with the back-end system via a network, or with a peer 
to receive computer executable instructions. The network 
connection may be periodic (scheduled), intermittent (ran­
dom), or occasional (user-initiated). 

The POS wallet may be a small software program that 
may contain one or more payment methods that may be used 
to complete a consumer purchase at the time and place of a 
sale. For example, the POS wallet may include various 
credit cards, debit cards, retailer loyalty cards, prepaid cards, 
and carrier payment instruments, such as stored value 
accounts. Stored value accounts may refer to any accounts 
that provide a substitute for cash, checks, and credit cards. 
The card holder or account operator may add monetary 
value to the stored value account. Merchants may authorize 
purchases against the value in the account. The account may 
be host-based (i.e., managed by an account operator) or a 
chip card (i.e., value resides on a circuit chip, which is 
integrated into the card). 

The PTD may be equipped with a communications tech­
nology. The communications technology may be any mecha­
nism or medium that carries a message across a communi­
cation path, including, but not limited to wireless short 
distance technologies, such as Bluetooth, Infrared Data 
Association Financial Management (IrDAFM), or Mobile 
Electronic Transaction Forum (MeT). The back-end pro­
cessing system may be the support component of a computer 
system. It may function as a database management system, 
which is the storehouse for all data. The PTD may be 
configured to establish a secure connection to the network 
provider's back-end system via the communications tech­
nology, thus enabling the PTD to communicate with the 
back-end system. 

4 
The mobile commerce transaction may pass through the 

computerized engine on the PTD. The computerized engine 
may identify information in the transaction that allows the 
supplier of networking services for the PTD (the "network 

5 provider") to identify the vendor and commerce attributes of 
the mobile transaction. With this information, the comput­
erized engine may selectively implement a discount associ­
ated with the transaction. The discount may be selectively 
implemented because it may not be applied to every mobile 

10 commerce transaction. For example, the computerized 
engine may provide a discount based upon the network 
provider's existing vendor partnerships to further add cus­
tomer value and drive the network provider's business 
opportunities. If the mobile commerce transaction was asso-

15 ciated with a vendor that the network provider had a 
partnership with, then the computerized engine would 
implement the discount. If, however, the mobile commerce 
transaction was not associated with a vendor that the net­
work provider had a partnership with, then the discount 

20 would not be implemented. 
In one embodiment, the computerized system may 

include a PTD, which may contain a computerized engine, 
a point of sale wallet containing at least one transaction 
payment method, and a wireless communications technol-

25 ogy, and a back-end processing system. The computerized 
engine may be configured to process a mobile commerce 
transaction by communicating with a point of sale device. 
The engine may also be configured to receive and store an 
electronic receipt (e-Receipt) for each mobile commerce 

30 transaction and may then transmit each of thee-Receipts to 
the back-end processing system through the wireless com­
munications technology. The computerized engine may be 
further configured to selectively implement a discount based 
on a partnership. The discount may be pre-programmed. The 

35 discount may also be contemporaneously generated. The 
partnership may be a trusted partnership wherein a combi­
nation of entities maintain a relationship with one another 
that is characterized by mutual cooperation and/or respon-

The PTD may be further configured to establish a secure 
connection and communicate with a vendor's point of sale 
(POS) device. The point of sale device may be a machine 
that captures data at the time and place of sale. The point of 
sale device may be used in combination with cash registers, 

40 
bar code readers, optical scanners and/or magnetic stripe 
readers to accurately and instantly capture a transaction. For 
example, the typical POS credit card reader may be modified 

sibility. 
In other embodiments, a PTD enabled with a computer-

ized engine, such as a device-based rating engine, may 
monitor and/or record every mobile commerce transaction 
independent of whether or not the transaction is managed on 
the computerized engine. The computerized engine may to receive a signal from the PTD in addition to or as opposed 

to decoding magnetic information from a credit card swiped 
through the card reader. 

45 provide a unified customer perspective of all mobile com­
merce transactions, regardless of whether they occurred with 
different vendors or different financial and data networks. 
Thus, while the applications and services and the context in 

A PTD comprising Bluetooth may search for the mer­
chant's POS using a Bluetooth Device Inquiry sequence and 
then request the Bluetooth Device Names of the discover­
able devices. After obtaining these names, the PTD may 50 
prompt the user to ask which device to connect to and 
establish a link, channel, and connection to the selected 
device. Alternatively, a PTD comprising Infrared Data Asso­
ciation Financial Management (IrDAFM) technology may 
use a polling scheme to collect responses from all devices in 55 
its line of sight, including the merchant's POS, and then 
begin communication upon detection. 

Embodiments of the present invention may enable net­
work providers to insert themselves into the commerce value 
chain. This may, in turn, create unique value, enhance the 60 

network provider's customer and vendor relationships, and 
increase network usage. These benefits may ultimately cause 
an increase in the network provider's revenues. Further, if 
consumers derive a greater utility from their consumption as 
a result of their affiliation with the network provider, then the 65 

provider may be able to charge a premium for the services, 
which may produce top-line and bottom-line improvement. 

which they are used may change from time-to-time, the 
device itself may remain constant. Accordingly, the mobile 
operator or network provider may add value for the con-
sumer. 

The computerized system for processing consumer trans­
actions may include a personal trusted device, which may 
contain a computerized engine, a point of sale wallet that 
includes at least one transaction payment method, and a 
communications technology, and a back-end processing 
system. Examples of transaction payment methods include, 
but are not limited to credit cards, debit cards, retailer loyalty 
cards, prepaid cards, and carrier payment instruments. The 
computerized engine may be configured to receive and store 
an electronic receipt for the mobile commerce transaction 
and may be further configured to transmit each electronic 
receipt to the back-end processing system through the com­
munications technology. The computerized engine may be 
programmed to selectively implement a discount associated 
with the mobile commerce transaction. 
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device, the personal trusted device receiving and storing at 
least one electronic receipt for at least one mobile commerce 
transaction, the personal trusted device transmitting each 
electronic receipt to a back-end processing system, and the 

In some embodiments, the system may also include a 
point of sale device. In these embodiments, the computer­
ized engine may be configured to process the mobile com­
merce transaction by communicating with the point of sale 
device. 

The discount may be an electronic discount, an electronic 
coupon, or both. The discount may be resident on the device 

5 personal trusted device selectively implementing a discount 
associated with the mobile commerce transaction. The per­
sonal trusted device may include a computerized engine, a 
point of sale wallet comprising at least one transaction or it may be downloaded from the back-end processing 

system. In addition, the computerized engine may be con­
figured to selectively implement the discount based on a 10 

partnership. The partnership may be between a network 
provider and at least one vendor. The discount may consist 

payment method, and a communications technology. 
Other embodiments may provide for facilitating a mobile 

commerce transaction through a wireless device. In one 
embodiment, the method may include receiving a discount 
plan from at least one vendor, storing the discount plan in a 
database, receiving a signal from a computerized engine 

of a cross-product discount, which may be a discount that 
applies when a consumer purchases multiple products. The 
cross-product discount may be applied to a mobile com­
merce transaction associated with a particular product when 
a consumer purchases that particular product along with or 
after purchasing another product. 

In other embodiments, the computerized system may be 
configured to apply a cross-device discount on all of a user's 
personal trusted devices, all of a corporation's personal 
trusted devices, or all of a group of entities' personal trusted 
devices. The computerized engine may be further configured 

15 regarding a mobile commerce transaction, comparing a 
vendor associated with the mobile commerce transactions 
with the discount plan, and applying a discount to the mobile 
commerce transaction based on the discount plan. The 
discount may be a cross-product discount. The discount may 

20 be applied in real time, near real time, or after the transac­
tion. 

In another embodiment, the method may include the step 
of creating a joint marketing plan between a network pro­
vider and a vendor. The marketing plan may include a to provide a user with a set of proactive information, such as 

current promotions, upcoming promotions, partnerships, 
and combinations thereof. For instance, if a user is engaged 
in a transaction with a vendor, then that vendor may proac­
tively provide the user with information about a second 
vendor with whom it has a partnership. 

25 discount plan to be applied across all of a user's personal 
trusted devices. The discount plan may be stored in a 
database. The system may receive a signal from one of the 
user's personal trusted devices regarding a mobile com­
merce transaction and compare the product involved in the 

The personal trusted device may be configured to display 
the electronic receipts. Further, the computerized engine 
may be configured to sort the electronic receipts based on a 
set of user-defined factors, including, but not limited to, date, 
time, dollar amount, payment method, discount, vendor, 
product type, most recent, or combinations thereof. The 
sorting functionality may be useful for budgeting or prepar­
ing taxes. 

30 mobile commerce transaction against the discount plan. The 
method may then apply a cross-device discount to the 
mobile commerce transaction based on all of the mobile 
commerce transactions that have occurred on all of the 
user's personal trusted devices in real time or near real time 

35 based on the discount plan. 

In another embodiment, the computerized system for 
processing consumer transactions may include a personal 
trusted device comprising a computerized engine and a point 40 

of sale wallet comprising at least one transaction payment 
method, and a point of sale device. The computerized engine 
may be configured to receive and store an electronic receipt 
for at least one mobile commerce transaction and may be 
programmed to selectively implement a discount associated 45 

with the mobile commerce transaction. The computerized 
engine may selectively implement the discount based on a 
partnership. The partnership may be between two vendors. 

Yet another embodiment may consist of a computer­
readable medium encoded with computer executable 50 

instructions, for installation upon a personal trusted device. 
The computer-readable medium may have a computer 
memory, which may configure the personal trusted device to 
communicate with a point of sale device, receive and store 
an electronic receipt for at least one mobile commerce 55 

transaction, transmit each electronic receipt to a back-end 
processing system, and selectively implement a discount 
associated with the mobile commerce transaction. The com­
puter executable instructions may further configure the 
consumer device to sort the electronic receipts based on a set 60 

of factors, such as date, time, dollar amount, payment 
method, discount, vendor, product type, or combinations 
thereof. 

BRIEF DESCRIPTION OF THE DRAWINGS 

FIG. 1 illustrates a conceptual diagram of the system. 
FIG. 2 illustrates a diagram of a passive interaction 

embodiment of the system. 
FIG. 3 illustrates a diagram of an active interaction 

embodiment of the system. 
FIG. 4 illustrates the exportation capabilities of the sys­

tem. 
FIG. 5 illustrates an opportunity for consumer financial 

reconciliation that may be available through the system. 

DETAILED DESCRIPTION OF THE 
INVENTION 

This application discusses systems and methods for cre-
ating value for network providers comprising a device-based 
rating engine, as described in U.S. Published Patent Appli­
cation No. 2003-0187794, Irwin et al., filed on Mar. 20, 
2003, which enables performance of some or all metering, 
rating, discounting, billing, and account management func­
tions on an end device. Other computerized engines may be 
employed; the engine described in the aforementioned appli­
cation is merely offered for explanatory purposes. The terms 
engine/application/program, as used herein, may refer to any 
embodiment of computer-executable instructions on a com­
puter readable medium, including but not limited to soft­
ware, hardware, firmware, modules, programs, routines, etc. Another embodiment may encompass a method of utiliz­

ing a personal trusted device to process consumer transac­
tions. The method may include the steps of configuring the 
personal trusted device to communicate with a point of sale 

65 The programs described herein are presented according to 
principles of object-oriented design; however, other pro­
gramming methodologies may be used as well. The terms 
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and concepts inherent to this model will be easily under­
stood by those of skill in the art. 

8 
distance technology, such as Bluetooth, Infrared Data Asso­
ciation (IrDA), or Mobile Electronic Transactions (MeT). 
The vendor's POS (150) may communicate with back-end 
systems of various financial settlement mechanisms, such as 

Embodiments of the invention may enable network pro­
vider/carrier participation in mobile commerce transactions, 
thus allowing network providers to create value by inserting 
themselves into the commerce chain. A network provider 
may refer to any supplier of services for consumer devices. 
Mobile commerce transactions may refer to the buying and 
selling of goods and services through wireless devices. As 
shown in FIG. 1, this may be achieved by installing a 
computerized engine, such as a device-based rating engine, 
on a device. The device may serve as the nexus of the 
transaction and provide a unified perspective of all consumer 
activity. Furthermore, this unified perspective may eliminate 
months of batch processing by allowing network providers 
to process and collate consumer transactions in real time or 
near real time. 

5 a credit card's back-end system (400). 
The systems and methods of the present invention provide 

several opportunities for value creation. These opportunities 
may include, for example, convenient payment options, 
cross-device discounting using vendor relationships, affinity 

10 groups, proactive information, and customer control. 
Convenient payment options-Each consumer may use 

many payment options such as credit cards (e.g., Visa, 
MasterCard), debit cards, retailer loyalty cards, prepaid 
cards, and carrier payment instruments ( e.g., stored value 

15 accounts) for mobile commerce, payment, and settlement. 
The convenient payment options may create value for the 
consumer because the consumer may use a single device to 
access all of their payment mechanisms. The device-based 
rating engine (120) may further record all mobile commerce 

Referring to FIGS. 2 and 3, a system for enabling value 
creation may comprise a personal trusted device (PTD) 
(100), a computerized engine (e.g., a device-based rating 
engine) (120), a point of sale wallet (POS wallet) (110), and 
a back-end processing system (200). The device-based rat-
ing engine (120) and the POS wallet (110) may be installed 
on the PTD (100). The device-based rating engine enabled 
PTD (100) may monitor and/or record every mobile com­
merce transaction independent of whether or not the trans­
action is managed on the device-based rating engine (120). 

20 transactions to provide a single and holistic view of the 
consumer's consumption. In a preferred embodiment, this 
view may be provided in real time or near real time. This 
functionality may also benefit the network provider's busi­
ness because it enables the network provider to offer unique 

25 opportunities for its consumers, such as cross device dis­
counting using vendor relationships and/or affinity groups. 

The device-based rating engine (120) may incorporate a 
price plan. A price plan may be a program for rating and 
metering products and/or services. Price plans may be 
completely configurable and definable by the vendor and/or 
network provider. Price plans may be designed around per 
use, one time charges, duration of use, time of day, number 

Cross device discounting using vendor relationships­
The device-based rating engine (120) may provide enough 
event data and information regarding each mo bile commerce 

30 transaction to enable a back-end billing system (200) to 
provide cross-device discounting based on the network 
provider's existing vendor relationships. 

of uses, etc. These plans may also be combined to create 
more complex price plans. The device-based rating engine 35 

(120) may provide a standard set of price plans, but content 
and service providers are not limited to those price plans. 

Each mobile commerce transaction may pass through the 
computerized engine (120) on the PTD (100). The device­
based rating engine (120) may identify information in the 40 

transaction that allows the network provider to identify the 
vendor and commerce attributes of the mobile transaction. 
The network provider may then utilize this information to 
customize the mobile commerce transaction. For example, 
the network provider may selectively implement a discount 45 

based on its existing vendor partnerships, the vendor's 
partnerships, and/or customer relationships. A partnership 
may be any relationship or affiliation. If, for instance, the 
network provider has a partnership with a particular vendor, 
then the network provider may provide a discount on all of 50 

a user's purchases made with that particular vendor. Simi­
larly, if a user makes a purchase from two vendors that have 
an established partnership, then the network provider may 
implement a discount based on that partnership. 

The PTD (100) may be configured to establish a secure 55 

wireless connection to the network provider's back-end 
system (200), thus enabling the PTD (100) to communicate 
with the back-end system (200). The PTD (100) may com­
municate with the back-end system (200) to obtain addi­
tional pricing or discounting information prior to completion 60 

of a sale. The PTD (100) may be further configured to 
establish a secure wireless connection and communicate 
with a vendor's point of sale (POS) device (150). The PTD 
(100) may communicate information to complete the trans­
action, including, but not limited to, coupons, credit card 65 

information, debit card information, and more. The connec­
tions may be established using an industry standard short 

In addition, the network provider may use information 
related to the mobile commerce that occurs on all the devices 
that a consumer has to create and implement discounting. 
For example, suppose that the head of a household purchases 
PTDs (100) for all family members with a network provider 
and the network provider has a partnership with a vendor, for 
example, a pizza place. The joint marketing plan between 
the network provider and the pizza place provides that any 
customer who buys five pizzas gets the sixth pizza free, and 
the family can be counted as a single customer if they buy 
pizzas via their PTDs. Thus, once the family has bought five 
pizzas collectively, any of the family members is eligible to 
receive the sixth pizza free. Similar promotional schemes 
may be implemented to apply cross-device discounting on 
all of a corporation's personal trusted devices or all of a 
group of entities' (identified by the billing system) personal 
trusted devices. 

The system may utilize financial instruments such as 
electronic discounts (e-Discounts) and electronic coupons 
(e-Coupons). Thee-Discounts and e-Coupons may be pro­
cessed on the device (100) (via the device-based rating 
engine (120)) or in the back-end system (200). The e-Dis­
counts and e-Coupons may support various discounting 
models, such as twenty percent off the consumer's first 
purchase and ten percent off the second. e-Coupons could 
also support discounts based on volume purchases of an item 
across a given duration. For example, if a user purchases five 
items in one month, then an e-Coupon may give the user 
twenty percent off the user's next two purchases. 

Further, in another scenario, the network provider may 
have a partnership with a particular retailer or vendor. In this 
scenario, the device (100) or the back-end system may 
recognize when the consumer is engaging in a mobile 
commerce transaction with the retailer and offer the con-
sumer an e-Discount or an e-Coupon, either of which may 
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be in the form of a certain percentage discount or a certain 
dollar amount. The device (100) may generate the e-Dis­
counts and e-Coupons itself, or alternatively, the device 
(100) may download the e-Discounts and e-Coupons from 
the back-end system (200). 

In yet another embodiment, the device-based rating 
engine (120) and/or the back-end billing system (200) may 
be configured to implement an e-Discount or an e-Coupon 
based on a partnership relationship. The partnership may be 
between two retailers, two products, or combinations 
thereof. For instance the device-based rating engine (120) or 
the back-end billing system (200) may recognize a partner­
ship between Target Stores and Starbucks. Accordingly, 
when a consumer engages in transactions with both Target 
Stores and Starbucks, the PTD could provide an e-Discount 
ore-Coupon. Similarly, the device-based rating engine (120) 
or the back-end processing system (200) may be configured 
to provide a discount when the consumer purchases both a 
soft drink and a snack. For instance, the PTD could provide 
the consumer with a discount if the consumer purchases a 
can of Pepsi and a bag of Doritos. 

Affinity groups-The device (100) may offer specific 
pricing/discounting based upon implicit or explicit affinity 
groups. For instance, in one scenario, the network provider 
may determine that it wants to provide its customers with a 
discount whenever they purchase any type of soft drink. The 
device (100) may further be configured to present the 
customer with an e-Discount or e-Coupon any time the 
customer purchases a soft drink, regardless of where the 
purchase is made. The customer thus receives this discount 
when purchasing a soft drink out of a vending machine, at 
a drug store, at a restaurant, at a sporting event, or anywhere 
else. 

Proactive information-The device-based rating engine 
(120) may use the transaction data readily available on the 
device (100) to provide proactive information. Proactive 
information may refer to any information related to vendors, 
the consumer's consumption, or a particular mobile com­
merce transaction. The proactive information may include 
current promotions, upcoming promotions, partnerships, 
and combinations thereof. 

The device-based rating engine (120) may generate an 
electronic receipt ( e-Receipt) for every payment transaction 
processed through the device-based rating engine (120) 
enabled mobile device (100). The consumer may view and 
filter these e-Receipts/transactions based on different crite­
ria, such as date, time, dollar amount, payment method, 
discount, product type, or vendor ( e.g., show all transactions 
at Starbucks). The user may define which factors to sort by. 
This may make it easy for the user to locate a particular 
receipt for the purpose of a return, exchange, rebate oppor­
tunity, or to verify itemized information on a billing state­
ment. 

Accordingly, the consumer may sort his or here-Receipts/ 
transactions using intelligent analyses. For example, the 
customer may request to view the total of all mobile com­
merce charges categorized by different payment types ( e.g., 
all VISA payments), the subtotal of all meal charges (the 
user defined categories) for the past 7 days ( or between two 
defined dates), the last "n" transactions, the top "n" charges 
this month (based on $ amount) in category "Music", etc. 

In addition, referring to FIG. 4, the device (100) may be 
configured to export thee-Receipts to other applications. For 
example, the device may send receipts to a budgeting, an 
accounting or a tax preparation program. This exportation 
may take place automatically or at the customer's request. 
The device (100) may export the e-Receipts via e-mail or 

10 
any other electronic transportation method for various uses. 
These uses may include, for example, enabling wireless 
submission of claims for electronic rebates, disputing the 
selected transactions directly on the device, sending e-Re-

5 ceipts to a vendor for matching, auditing, or verification 
purposes, and more. 

In some embodiments, the device (100) may use mobile 
commerce transaction data to provide proactive information 
to the network provider's customers. The proactive infor-

10 mation may be information regarding a particular vendor or 
payment type's current and upcoming promotions or it may 
be information related to the user's consumption. This 
proactive information may be in the form of a textual 
message on the device, a voice-mail message played auto-

15 matically or stored in the customer's mailbox, an e-mail 
message, etc. The device (100) may further be programmed 
to alert the user when such information is available. The 
device (100) may make an audio sound that indicates the 
information is available or may display a particular symbol 

20 or text. The device (100), for example, may inform the 
customer that a retail store is offering ten dollars off of a 
fifty-dollar purchase. When the device determines this dis­
count is available, it may beep, ring, display a message or 
symbol, or otherwise notify the customer that some type of 

25 discount information is available. 
In yet other embodiments, the device (100) may have the 

capability to provide proactive information concerning rela­
tionships between vendors and payment types. For example, 
the device (100) may display a message to the consumer that 

30 Visa (a payment option) is running a special promotion on 
a current or future date with Target stores (a vendor) 
providing an extra five percent off of all electronic pur­
chases. The device (100) may then automatically download 
a five percent e-Coupon as the consumer enters the store and 

35 advise the consumer that he or she will be able to save 
money by selecting his or her Visa card from the POS wallet 
(110) when the consumer is ready to checkout. 

The device (100) may also provide a budgeting tool for 
consumers. This may be accomplished by configuring the 

40 device (100) to allow the user to set purchase limits. The 
user may set a global mobile commerce purchase limit 
and/or an individual payment type purchase limit. The user 
may set these parameters over a particular time frame, i.e., 
on a weekly or monthly basis. The device (100) may 

45 automatically or at the customer's request, provide a cour­
tesy message when the purchases exceed or are about to 
exceed the limits. For example, the customer may set a 
global purchase limit of one hundred dollars per week and 
a Visa limit of fifty dollars per week. The device (100) would 

50 then alert the customer (automatically or at the customer's 
request) when his or her purchases have exceeded these 
limits or when a purchase will place the purchase totals 
above these limits. This limit-setting could also be keyed to 
an extra or master password (biometric, textual, or other-

55 wise) so that only certain individuals may override the limit 
notification. This may be beneficial if a device is distributed 
to children or in a business scenario for expense accounts. 

As shown in FIG. 5, embodiments of the present inven­
tion may enable consumer financial reconciliation. Recorded 

60 device-based rating engine mobile transactions (singly or as 
a group) may be transferred automatically or at the custom­
er's request into a consumer electronic register (e.g., per­
sonal finance software tools such as Quicken or Microsoft 
Money). Furthermore, the network provider may store the 

65 mobile commerce transactions and may add value and 
business opportunity by providing a reconciliation facility 
for such consumer programs as Quicken and Microsoft 

IPR2025-01239 
Apple EX1031 Page 12



US 7,213,742 Bl 
11 

Money. This gives the network provider the capability to 
allow consumers to handle mobile commerce transactions in 
a similar manner as banking and credit card registers and 
reconciliation with these programs. 

Referring to FIG. 4 again, the system may also facilitate 
customer control by allowing customers to implement finan­
cial classification and business expense management. The 
device-based rating engine (120) may allow users to identify 
and/or classify the types of mobile transactions that are 
occurring, and allow the user to upload selected transactions 
into financial management systems, such as a business 
expense management program. The system may present the 
user with a set of prompts at the time of purchase and may 
utilize the user's responses for identification and classifica­
tion purposes. 

The following descriptions provide an overview of the 
implementations of two embodiments of the present inven­
tion. First, as shown in FIG. 2, the PTD (100), which is 
enabled with a device-based rating engine (120), may pas­
sively participate in mobile commerce transactions. In this 
embodiment, the transaction may begin when the consumer 
(160) finishes shopping and selects a payment option to 
complete the purchase. The consumer (160) may be required 
to activate the PTD (100) by inputting the information 
necessary to unlock the security element. For example, the 
user may enter his or her secure PIN number or access code 
or may give a voice cue or biometric cue (i.e., placing his 
finger on the fingerprint sensor). The consumer (160) may 
then access the POS wallet (110) to select a payment 
method. 

12 
The POS wallet (110) may pass thee-Receipt along to the 

device-based rating engine (120). The device-based rating 
engine (120) may review its price plan and stored value and 
then adjust the purchase price based on its vendor trusted 

5 partnerships and/or the consumer's past purchases. There­
fore, if the network provider has a relationship with a 
particular vendor, for example, Starbucks, the device-based 
rating engine (120) may recognize when the consumer is 
participating in a transaction with Starbucks and automati-

10 cally implement a pre-arranged e-Discount or present an 
e-Coupon. 

The PTD (100) may further communicate with the net­
work-provider's back-end system (200). Specifically, the 
device-based rating engine (120) may send the e-Receipt to 

15 the back-end operator (130), which allows the back-end 
system (200) to review thee-Receipt or review a set of the 
consumer's e-Receipts collectively. The network provider's 
back-end system (400) may then synchronize with the PTD 
(100). In particular, the operator's back-end (130) may send 

20 updates to the device-based rating engine (120). 
Second, referring to FIG. 3, the enabled PTD (100), may 

actively participate in mobile commerce transactions. Again, 
the transaction may begin when the consumer (160) is 
selecting a payment option to complete a purchase. The 

25 consumer (160) may be required to first activate the PTD 
(100) by unlocking the security element as described above. 
The consumer (160) may query the device (100) to deter­
mine if there are any available coupons or discounts. The 
POS wallet (110) may consult the device-based rating 

30 engine (120), which may search for applicable discounts or 
coupons. The device-based rating engine (120) may con­
sider its price plan, the network provider's relationship with 
the vendor, the customer's previous purchases, or any other 
relationship or historical factor to identify the available 

When the user (160) selects the payment method from the 
POS wallet (110), the PTD (100) may communicate with the 
point of sale device (POS) (150) at the store (300). The store 
(300) may be a physical store, a vending machine, an 
e-commerce web site, a virtual store, or any other type of 
place that sells goods or services. The PTD (100) may 
incorporate a communication technology, such as those 
provided by Bluetooth, IrDAFM (Infrared Data Association 
Financial Management), MeT (Mobile Electronic Transac­
tion Forum), or any other wireless cable replacement tech­
nology. For instance, IrDA communication may be imple­
mented as follows. The IrDA enabled device may use a 
polling scheme to collect responses from all devices in its 
line of sight within a certain range ( other methods of 45 
detection may also be employed). This polling scheme may 
detect the store's POS (150) and the communication process 
may begin upon detection. In other embodiments, a Blue­
tooth enabled device may search for the merchant's POS 
using a Bluetooth Device Inquiry sequence and then request 

35 discounts or coupons. 
The device-based rating engine (120) may generate the 

discounts or coupons or download the discounts and cou­
pons from the network provider's back-end system (200). 
The device-based rating engine (120) may then return the 

40 available discounts and coupons to the POS wallet (110). 
The POS wallet (110) may display the discount information 
to the consumer (160), who may decide whether to accept 
any of the discount or coupon offerings. If there are no 
discounts or coupons available or if the customer (160) 
chooses to reject the offerings, then the transaction will 
proceed in a similar fashion as the passive participation 
embodiment (see FIG. 2). 

If, however, the consumer (160) elects to accept a dis­
count, the POS wallet (110) may send the discount infor-

50 mation to the store's POS (150). The POS (150) may apply 
the discount and consequently, reduce the purchase price. 
The POS (150) may also display the discounted total to the 
consumer (160). Thus, the mobile commerce transaction 
may operate the same way as an in-store purchase where the 

the Bluetooth Device Names of the discoverable devices. 
After obtaining these names, the PTD (100) may prompt the 
user (160) to ask which device to connect to and establish a 
link, channel, and connection to the selected device. 

The PTD (100) may then send the payment method 
information from the POS wallet (110) to the POS (150) at 

55 customer hands a coupon to the store clerk. After the 
discount is applied, the system proceeds with the transaction 

the store. The POS (150) at the store may authorize the 
payment method. This authorization may entail communi­
cating with a credit card authorization back-end system 
(400) and/or a bank authorization (140). After the authori- 60 

zation back-end system ( 400) approves the payment method, 
it may return a confirmation of authorization to the POS 
(150). The POS (150) may create an electronic receipt for 
the transaction. At this point, the POS (150) may send the 
electronic receipt to the POS wallet (110) installed on the 65 

PTD (100). The PTD may thus store an electronic receipt for 
each individual mobile commerce transaction. 

processing. 
The consumer (160) may access the POS wallet (110) and 

select a payment method. When the user (160) selects the 
payment method from the POS wallet (110), the PTD may 
(100) communicate with the point of sale device (POS) 
(150) at the store (300). The PTD (100) may then utilize the 
communication technology to send the payment method 
information from the POS wallet (110) to the POS (150) at 
the store. 

The POS (150) at the store may authorize the payment 
method. This authorization may require communicating 
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promote their services and products. The network provider 
may then facilitate the mobile commerce transaction by 
receiving a signal from one of the user's personal trusted 
devices regarding a mobile commerce transaction, compar-

with a credit card authorization back-end system (400) 
and/or bank authorization (140). After the authorization 
back-end system (400) approves the payment method, it 
may send a notice of authorization to the POS (150). The 
POS (150) may also create an e-Receipt for the transaction. 
The POS (150) may send the e-Receipt to the POS wallet 
(110). The PTD (100) may store the e-Receipt for each 
consumer transaction. 

5 ing the product associated with the mobile commerce trans­
action with the discount plan, and applying a cross-device 
discount to the mobile commerce transaction based on all of 
the mobile commerce transactions that have occurred on all 

The POS wallet (110) may transmit the e-Receipt to the 
device-based rating engine (120). The device-based rating 10 

engine (120) may consult its price plan and credits and then 
adjust the purchase price based on its vendor trusted part­
nerships and/or the consumer's past purchases. Therefore, if 
the network provider has a relationship with a particular 
vendor, then the device-based rating engine (120) may 15 

recognize when the consumer is participating in a transac­
tion with the vendor and implement a pre-arranged e-Dis­
count or present an e-Coupon. 

The PTD (100) may then communicate with the network­
provider's back-end system (200). Specifically, the device- 20 

based rating engine (120) may send each e-Receipt to the 
back-end operator (130), which allows the back-end system 
(200) to store e-Receipts for every mobile commerce trans­
action on the PTD (100), regardless of the vendor or 
payment method. The network provider's back-end system 25 

(200) may synchronize with the PTD (100) and forward 
updates to the device-based rating engine (120). 

The PTD (100) may be configured to allow the consumer 
(160) to query the device and view thee-Receipts for prior 
transactions. Thus the systems and methods of the present 30 

invention may create value for consumers (160). Consumer 
value is created because the consumer (160) can query his or 
her PTD (100) to sort and view transaction, whether or not 
the transactions were made with the same vendor and/or 
payment method. 35 

Embodiments of the present invention may provide a 
method of utilizing a PTD (100) to process consumer 
transactions. The PTD (100) may include a computerized 
engine, a point of sale wallet, which includes at least one 
transaction payment method, and a communications tech- 40 

nology. The method may involve configuring the PTD (100) 
to communicate with a point of sale device and receive and 
store at least one electronic receipt for at least one mobile 
commerce transaction. The PTD (100) may then transmit 
each electronic receipt to a back-end processing system 45 

(200). The PTD (100) may selectively implement a discount 
associated with the mobile commerce transaction. 

of the user's personal trusted devices. The discount may be 
applied in real time or near real time. 

The foregoing is considered as illustrative only of the 
principles of the invention. Further, since numerous changes 
and modifications will readily occur to those skilled in the 
art, it is not desired to limit the invention to the exact 
construction and operation shown and described, and 
accordingly, all such suitable changes or modifications in 
structure or operation which may be resorted to are intended 
to fall within the scope of the claimed invention. 

The invention claimed is: 
1. A computerized system for processing consumer trans­

actions comprising: 
(a) a personal trusted device comprising: 

(1) a computerized engine; 
(2) a point of sale wallet comprising at least one 

transaction payment method; and 
(3) a communications technology; and 

(b) a back-end processing system; 
wherein said computerized engine is configured to receive 

and store an electronic receipt for at least one mobile 
commerce transaction; said computerized engine trans­
mits electronic receipts to said back-end processing 
system through said communications technology; and 
said computerized engine is progranimed to selectively 
implement a cross-device discount associated with said 
mobile commerce transaction. 

2. A system as claimed in claim 1, further comprising a 
point of sale device, wherein said computerized engine is 
configured to process said mobile commerce transaction by 
communicating with said point of sale device. 

3. A system as claimed in claim 1, wherein said at least 
one transaction payment method is selected from a credit 
card, a debit card, a retailer loyalty card, a prepaid card, a 
carrier payment instrument, and combinations thereof. 

4. A system as claimed in claim 1, wherein said discount 
comprises an electronic discount, an electronic coupon, or 
both. 

5. A system as claimed in claim 1, wherein said discount 
is downloaded from said back-end processing system. Embodiments may create value by allowing the network 

provider or other third party to facilitate a mobile commerce 
transaction through a wireless device. The method may 
include receiving a cross-product discount plan from at least 
one vendor and storing the discount plan in a database. The 
method may further include receiving a signal from a PTD 
regarding a mobile commerce transaction and comparing the 
vendor associated with the mobile commerce transaction 
against the discount plan. The network provider may then 
apply a discount to the mobile commerce transaction in real 
time or near real time based on the discount plan. 

6. A system as claimed in claim 5, wherein said discount 
50 comprises a cross-product discount. 

Similarly, the network provider may customize a mobile 
commerce transaction based on its partnership with a ven­
dor. Embodiments of this method may include the steps of 
creating a joint marketing plan between the network pro­
vider and a vendor that incorporates a discount plan to be 
applied across all of a user's personal trusted devices and 
storing the discount plan in a database. The joint marketing 
plan may consist of any cooperative arrangement whereby 
the network provider and the vendor agree to market or 

7. A system as claimed in claim 1, wherein said comput­
erized engine is configured to selectively implement said 
discount based on a partnership. 

8. A system as claimed in claim 7, wherein said partner-
55 ship is between a network provider and at least one vendor. 

9. A system as claimed in claim 1, wherein said comput­
erized system is configured to apply said a cross-device 
discount on all of a user's personal trusted devices, all of a 
corporation's personal trusted devices, or all of a group of 

60 entities' personal trusted devices. 
10. A system as claimed in claim 1, wherein said com­

puterized engine is further configured to provide a user with 
a set of proactive information. 

11. A system as claimed in claim 10, wherein said set of 
65 proactive information comprises current promotions, 

upcoming promotions, partnerships, and combinations 
thereof. 
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12. A system as claimed in claim 1, wherein said personal 
trusted device is further configured to display said electronic 
receipts. 

13. A system as claimed in claim 12, wherein said 
computerized engine is further configured to sort said elec- 5 

tronic receipts based on a set of user-defined factors. 
14. A system as claimed in claim 13, wherein said set of 

user-defined factors is selected from date, time, dollar 
amount, payment method, discount, vendor, product type, or 
combinations thereof. 10 

15. A computerized system for processing consumer 
transactions comprising: 

(a) a personal trusted device comprising: 
(1) a computerized engine; and 
(2) a point of sale wallet comprising at least one 15 

transaction payment method; and 
(b) a point of sale device; 
wherein said computerized engine is configured to: 

receive and store an electronic receipt for at least one 
mobile commerce transaction; provide a user with a set 20 

of proactive information; and 
selectively implement a discount associated with said 
mobile commerce transaction based on a trusted partnership 
between two vendors. 

16. A computer-readable medium encoded with computer 25 

executable instructions, for installation upon a personal 
trusted device comprising a computer memory, which con­
figures said personal trusted device to: 

(a) communicate with a point of sale device; 
(b) receive and store an electronic receipt for at least one 30 

mobile commerce transaction; 
(c) transmit electronic receipts to a back-end processing 

system; 
( d) selectively implement a discount associated with said 

mobile commerce transaction; and 35 

( e) sort said electronic receipts based on a set of factors 
selected from date, time, dollar amount, payment 
method, discount, vendor, product type, or combina­
tions thereof. 

17. A method of utilizing a personal trusted device com- 40 

prising a computerized engine, a point of sale wallet com­
prising at least one transaction payment method, and a 

16 
communications technology to process consumer transac­
tions, comprising the steps of: 

(a) configuring said personal trusted device to communi­
cate with a point of sale device; 

(b) said personal trusted device receiving and storing at 
least one electronic receipt for at least one mobile 
commerce transaction; 

( c) said personal trusted device transmitting electronic 
receipts to a back-end processing system; and 

( d) said personal trusted device selectively implementing 
a cross-device discount associated with said mobile 
commerce transaction. 

18. A method for facilitating a mobile commerce trans­
action through a wireless device comprising the steps of: 

(a) receiving a cross-product discount plan from at least 
one vendor; 

(b) storing said discount plan in a database; 
(c) receiving a signal from a computerized engine regard­

ing a mobile commerce transaction; 
(d) comparing a vendor associated with said mobile 

commerce transaction with said discount plan; and 
( e) applying a discount to said mobile commerce trans­

action in real time or near real time based on said 
discount plan. 

19. A method for facilitating a mobile commerce trans­
action through a wireless device comprising the steps of: 

(a) creating a joint marketing plan between a network 
provider and a vendor comprising a discount plan to be 
applied across all of a user's personal trusted devices; 

(b) storing said discount plan in a database; 
(c) receiving a signal from one of said user's personal 

trusted devices regarding a mobile commerce transac­
tion; 

(d) comparing a product associated with said mobile 
commerce transaction with said discount plan; 

(e) applying a cross-device discount to said mobile com­
merce transaction based on all of the mobile commerce 
transactions that have occurred on all of said user's 
personal trusted devices in real time or near real time 
based on said discount plan. 

* * * * * 
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